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Buy/Sell Excess
Inventory
Our Diverse Sales Channels

Get Maximum Value for Your
Excess Inventory.

START TODAY

Q Identify Inventory

Indentify the idle equipment you
want to sell. Determine the desired
approach for the inventory and
PowerON can help execute. Not sure
of the best approach, we’ll provide
recommendations.

@ Contact PowerON

PowerON will review your product list
with you and provide a detailed
quote document. The quoted values
are generated using a combination of
market research, historical sales
data, and forecasting demand.

Q Take Action

Partner with PowerON to retain the
most value for your equipment.
Decide between sharing the
revenue/risk associated with
liquidation, selling outright, or opt to
redeploy equipment to another part
of your operation.

PowerON will help minimize potential loss and
responsibly manage end-of-life.

Get the most value from your aging/idle assets. We know buying preferences
change as new devices are introduced to consumers. It's important to identify a
partner that is agile enough to quickly respond to your changing product
portfolio.

PowerON specializes in excess inventory, end of life, returned, service parts,
and "as is" consumer electronics and personal computing inventory. We will
help you recover value for your most time sensitive inventory challenges.

Advantages

+ Competitive values * Includes all leading brands
+ End-to-end logistics included + Quotes valid for 30 days

+ Multiple payment options + Dedicated customer service
Benefits

+ Establish relationship with trusted partner to maximize aging/idle assests
« NIST (800-88) and HIPAA compliant data security services

How does PowerON forecast fair market price?
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